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HOMES: 21 homes sold during the first 9 months of this year, up from 12 homes sold during the same
period last year. There are 12 homes now on deposit (7 last year), scheduled to close in the near future.
The average sale price of the 21 homes sold was $304,500 up from $298,900 last year; and the average
listing price of the 12 homes on deposit is $374,000. There are 30 homes currently on the market (25 at
thistime last year) and the average listing price has increased from $396,000 to $440,000. Thereare 6
homes listed for sale under $300,000, 12 homes priced between $300,000 and $400,000 and 12 homes
listed for over $400,000.

CONDOMINIUMS: During thefirst three quarters of 2004 atotal of 96 condominiums sold and 31 were
on deposit. Last year, 90 condominiums had sold and 24 were on deposit. There are 49 condominiums for
sadle) down from 54 last year): 5 one bedroom units, 26 two bedroom units, 16 three bedroom units and 2
four bedroom units. The following list represents the list of condominiums for sale in Killington as of
9/30/04 with a comparison to the same date in 2003:

Current Listing End of third quarter 2003
Colony Club
Comfort Inn
Edgemont
Fal Line
Fox Hollow
Glazebrook
Hemlock Ridge
Inn At Six Mtns
Highridge
Moon Ridge
Moutain Green
Northside
Northbrook
Pico
Pinnacle
Pondview
Sunrise
Telemark
Topridge
Trail Creek
Trailside Village
Valley Park
Whiffletree
Winterberry
Wintergreen
The Woods
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LAND: Only 1 lot sold thisyear (3 last year and 12 the year before) and 3 lot sales are pending. There are
31 lotsfor salein Killington, up from 18 lots available at thistime last year. The price of lots ranges from
$59,000 for an acre to $340,000 for 4.5 commercia acres.

Asawaysif you would like a current market analysis of your property, just call the Realtor from our office
who sent you this newsletter.
The above information does not include Time Share Transactions.

Based on information from the Northern New England Real Estate Network, Vermont Real Estate | nformation Network and Town
Property Transfer Reports for the period January 2000 thru September 2004 for the towns of Killington, Mendon and Pittsfield
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Summary of Condos Sold 3d Quarter 2004

Complex Unit SgFt List Price Sold Price Date DaysOn Mkt
1 | $88,433 -| $86,692 [ 139 averages
Fall Line - c5 $129,000 $124,000 7/23/2004 51
Mt Green 3B5 750 $84,500 $82,000 7/12/2004 209
Mt Green 3E2 485 $84,500 $81,000 8/6/2004 183
Mt Green 2D8 648 $55,000 $55,100 7/23/2004 131
Mt Green 3E20 650 $86,000 $86,000 8/26/2004 154
Mt Green 2F3 795 $64,900 $62,000 7/30/2004 117
Mt Green 3A8 750 $84,000 $86,000 8/13/2004 136
Mt Green 3C6 648 $77,000 $77,000 8/6/2004 88
Northside 12 821 $129,000 $129,000 8/27/2004 136
Whiffletree F3 594 $89,900 $87,000 9/7/2004 195
Whiffletree E-4 600 $87,500 $84,000 8/11/2004 156
Whiffletree c3 560 $89,900 $87,200 8/26/2004 113
1+L | $220,950 $221,800 [ 38 averages
Traill Creek 40 934 $219,900 $221,500 7/26/2004 42
Trail Creek 56 934 $222,000 $222,100 7/30/2004 33
2 | $154,679 $151,171 | 210 averages
Fox Holow D-2 1312 $179,000 $170,000 7/23/2004 96
Fox hollow A8 $169,000 $165,000 7/23/2004 69
Mt Green 2E2 1188 $120,000 $121,000 8/13/2004 184
Mt Green 1D3 900 $124,000 $120,000 8/6/2004 174
Mt Green 2B2 1050 $120,000 $120,000 8/30/2004 143
Mt Green 3D6 810 $130,000 $123,000 8/31/2004 138
Pinnacle E-16 992 $169,500 $182,000 8/13/2004 24
Pinnacle B-16 992 $185,000 $180,000 9/29/2004 30
Sunrise EG B7 988 $238,000 $225,000 9/2/2004 206
Sunrise EG B5 968 $207,000 $200,000 7/30/2004 95
Whiffletree El $119,000 $113,000 7/2/2004 184
Whiffletree G3 $117,000 $108,500 7/2/2004 127
Whiffletree H-2 660 $119,000 $109,000 7/30/2004 51
Woods A8 $185,000 $185,000 8/27/2004 676
Woods B6 $150,000 $157,500 7/2/2004 458
Woods V-22 $148,900 $142,000 7/9/2004 1185
Woods V2 960 $139,000 $130,000 7/3/2004 39
Woods Va9 $179,500 $180,000 9/20/2004 48
Woods v21 1020 $140,000 $141,250 9/15/2004 57
2+ | $280,000 $281,250 | 83 averages
Trail Creek |76 | | $280,000 | $281,250 7/12/2004 83
3 | s276,900 [T] $266,600 | 147 averages
Hemlock Ridge 3D 1320 $175,000 $170,000 8/12/2004 64
Pinnacle F20 1383 $250,000 $257,000 9/17/2004 40
Sunrise NS B1 2000 $315,000 $300,000 9/17/2004 32
Sunrise TLK2 1311 $325,000 $300,000 7/23/2004 294
Sunrise WG J4 1311 $325,000 $307,500 8/12/2004 101
Sunrise TLG1 $350,000 $340,000 7/20/2004 78
Trail Creek 15 1620 $340,000 $335,000 8/27/2004 71
Woods A5 $225,000 $220,000 9/2/2004 580
Woods A9 $235,000 $215,000 9/20/2004 145
Woods E10 1800 $229,000 $221,500 8/20/2004 63
Studio | $69,250 $65,500 83 averages
Mt Green 1F9 455 $55,000 $54,500 8/6/2004 104
Mt Green 3E6 489 $83,500 $76,500 8/12/2004 62

Based on information from the Northern New England Real Estate Network, Vermont Real Estate | nformation Network and Town Property
Transfer Reportsfor the period July 2004 thru September 2004 for the towns of Killington, Mendon and Pittsfield
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October 2004 Killington Resort
Greetings from Killington..

Fall has always been an exciting time in the Killington Re-
gion, and this year is no different. In fact, the excitement
level is a notch higher this season due in part to an unprece-
dented season pass deal and the progress of Killington's
planned base area village.

Thefirst of it's kind All For One Pass, which offers access to
the 6 eastern ASC resorts for one low price has brought
smiles to the faces of skiers, riders and local business owners.
Sales of the pass, which starts at $379 for the Bronze Pass,
have been quite strong and look to continue that way until
Oct. 25 or while quantities last.

With the new season pass offerings and on-mountain im-
provements such as a new terrain park at Bear Mountain that
will re-instate Killington to the top of the freeride pack, are-
vamped Snowshed Base Lodge, $2 million dollars worth of

snowmaking upgrades and an entire fleet of newly minted
mountain signage, the pre-season “buzz” is as strong as it gets.

Adding to the anticipation is a recent mgjor step forward in the
development of slope-side real estate and a base area village at
Killington. We've aligned ourselves with the Texas-based SP
Land Company, LLC in order to take the Village from a plan-
ning stage to fruition. This will enable Killington to maintain its
position as one of the nation’s premier destination resorts for
decadesto come.

Killington has always been the resort for skiers and riders who,
when it comes to fun, mean business. Y ou can be sure that even
with changes galore, that fact remains. With our forward-
looking initiatives, extensive infrastructure and desire to be the
best, Killington is THE place to live large. Then, now and later.

Allen Wilson
President, Killington Ski Resort

TopridgeAt Killington Sales Office

CENTURY 21 Contemporary Associates has been selected as
the Exclusive Listing Agent for all future Topridge Duplex
Townhomes.

Each has 2,700 livable square feet consisting of 3 bedrooms,
aden and 4 bathrooms. These are three story units—all open
to spectacular views of Killington’s Bear Mountain.. Archi-
tectural features include: spacious double-paned insulated
window design, tile floors, berber carpeting, granite kitchen
counters, corian tops in al baths, cathedral ceiling in the liv-
ing room, and gas fireplace. In addition, the lower level can
be customized to many configurations. These are luxury ski
in/ski out homes offering activities for all 4 seasons.  Con-
struction will begin in the spring of 2005 with occupancy
scheduled for early in October 2005. Only 13 units remain to
be built.




CENTURY 21 A Powerful Brand Name

A Sales Force

Hiring a real estate professional to help
sell your home can make the transaction
so much easier. He or she is there to han-
dle things like marketing, negotiations and
more. So deciding whom you will list
your property with is a big decision. Here
are some things to ask your potential rep-
resentative.

The Big Picture— Ask the agent to give
you his or her perspective on real estate in
genera, happenings in your marketplace
and what he or she believes the role of the
agent should be. Look for a philosophy
similar to yours.

Experience - See how long the agent has
been active in the profession. If he or she
has changed brokerages, don®be afraid to
ask what prompted the move.

Word of Mouth — Once you are serious
about signing with someone, ask if you
may speak to some of his or her clients.
You may aso ask for a recent listing of
homes the agent sold.

Tech Savwy — Determine whether the
agent is comfortable with Web marketing.
Many buyers use the Internet as their first
resource for home shopping. You want an
agent who is adept at online marketing.

Affiliation — If the sales associate is affili-
ated with an independent or nationa real
estate company, find out about the benefits
of that membership. For instance, CEN-
TURY 21 sales associates have access to
first-rate training, professional marketing
materials and the power of an international
brand name. These things can really work
for you during your home sde.



