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2006 has started off slow with sales being 
down compared to the past few years. We 
are now seeing sales prices starting to stabi-
lize and even fall allowing for a more sus-
tainable sales pace with a more moderate 
appreciation in value. We have seen more 
than one third of the condos on the market 
decrease their listing prices since the begin-
ning of the year. However, the average list 
price is still higher than the average list price 
one year ago. With inventories continuing to 
increase, we expect this trend to continue for 
the next few months.  
 
Most sellers want to know what they should 
do in this type of market. The following are a 
few tips from the National Association of 
Realtors®: 
 
Star t with the basics. prepare the property 
thoroughly, including fix-up, paint-up, and 
landscaping projects.  
             . 

Based on information from the Northern New England Real Estate Network, Vermont Real Estate Information Network and  
Town Property Transfer Reports for the period January 2000 thru March 2006 for the towns of Killington, Mendon and Pittsfield  
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� � � � � � � � � Be realistic. Determine what the house is 
worth by looking at comparable sales. Price 
property within 5 percent of what comparable 
properties have sold for in the last four to six 
months. “With the market settling down a bit, 
sellers can’ t get egregious prices anymore,”  
says Barry Rothman, a professional with Lang 
Realty in Boca Raton .                                 
 
Be patient and sit tight. "Don©t let your anxi-
ety about the market cost you an optimal sales 
price by attracting buyers who smell blood," 
said Rob Rose, owner of R. L. Rose & Co. in 
Fort Lauderdale. 
Source: South Florida Sun-Sentinel, Robyn A. Friedman, 
(02/28/06) as published by National Association of Real-
tors. 

 
Call and speak to one of our associates to as-
sist you in determining the current market 
value of your property.  If a property is priced 
right it will sell sooner even in a down market.  

Review our past newsletters 
on our web site, just click on 
Newsletters 

Type 
Property 

Ave  
List Price 

Ave  
Sold Price 

Total 
Units 

Ave 
List Price 

Ave 
Sold Price 

Total  
Units 

Single Homes $284,933 $265,000 3 $279,500 $264,316 6 

Condos $251,490 $240,700 10 $173,961 $168,071 21 

Land $144,444 $136,250 4 $92,000 $88,500 2 

First Quar ter             Sold Statistics 2006                                   Sold Statistics 2005 

First Quar ter           Units On Market  2006      

Type 
Property 

Ave  
List Price 

Total 
Units 

Type 
Property 

Ave  
List Price 

Total  
Units 

Single Homes $759,820 29  Single Homes $384,350 20 

Condos $285,513 121 Condos $248,426 57 

Land $260,157 14 Land N/A 18 

First Quar ter       Units On Market  2005     



Days on MktSold DateSold PriceList PriceStreet AddressTown

956 Roaring Brook Rd $350,000 $320,000 03/10/06 151Killington

2 Bedrooms 133$186,250$204,950 averages

375 Dagg Rd $59,900 $52,500 01/27/06 115Pittsfield

216 Middle Rd $165,000 $160,000 01/08/06 122Chittenden

3 Bedrooms 230$263,600$291,780 averages

450 Currier Rd $269,900 $250,000 01/11/06 63Killington

228 Beechnut Lane $420,000 $375,000 03/17/06 322Killington
Corporation Rd $275,000 $215,000 02/17/06 538Pittsfield
109 Heritage Heights $329,000 $318,000 03/03/06 104Pittsfield

23 Hawk Path $259,000 $232,800 03/09/06 95Pittsfield

4 Bedrooms 85$253,900$284,000 averages

36 Woodpecker Rd $309,000 $275,000 01/24/06 75Plymouth

53 Jenne Rd $229,000 $170,000 01/17/06 239Bridgewater

Manufactured 239$170,000$229,000 averages

Condos On Market By Quar ter  
Units on Market at beginning of quar ter  Condos Sold By Quar ter  

  Summary of Condominiums Sold

Days on MktSold DateSold PriceList PriceSqFtUnit NrCondo Complex

J2 685 $199,000 $192,000 2/13/2006 74Highridge
1 74$192,000$199,000 averages

3F2 863 $209,000 $187,000 2/24/2006 147Mt Green
2 98$191,500$203,250 averages

F7 $225,000 $208,500 2/24/2006 101Pinnacle

WG L5 988 $235,000 $231,000 3/1/2006 72Sunrise

E5 $144,000 $139,500 1/27/2006 71Whiffletree

19A $154,000 $154,000 2/16/2006 257Killington Gateway
3 227$376,333$392,667 averages

TL E1 2000 $449,000 $415,000 2/24/2006 274Sunrise

B303 $575,000 $560,000 3/10/2006 149Sunrise Lodges

condex $234,900 $225,000 2/10/2006 134Condex
4 134$225,000$234,900 averages

D310 $135,000 $135,000 1/7/2006 185Pico
Studio 185$135,000$135,000 averages
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Killington Region Homes Sold 1st Quarter 2006 

 1st 2d 3d 4th Total 

2001 11 21 33 62 127 

2002 14 41 46               168 

2003 33 28 32 46 139 

2004 18 33 49 63 163 

2005 21 40 36 26 123 

2006 10     

 1st 2d 3d 4th 

2001 108 136 158 114 

2002 93 101 90 59 

2003 43 55 61 54 

2004 44 66 68 49 

2005 46 57 87 104 

2006 108 121   

Based on information from the Northern New England Real Estate Network, Vermont Real Estate Information Network and  Town Property Transfer Reports for the period January 
2000 thru March 2006 for the towns of Killington, Mendon and Pittsfield  
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Greetings from Killington! 
The “ K ing of Spr ing”  is groomed and ready! 
 
It is no secret that this has been a challenging winter for all of 
us here at Killington Resort. However, we took everything 
Mother Nature threw at us and countered with expanding 
snowmaking and grooming to consistently provide our guests 
with a quality product. We can’ t say enough of how proud we 
are with our Mountain Operations staff and hard work our 
entire team put forth this season through numerous freeze-
thaw cycles and rain events in order to guarantee a quality 
product – which has been reflected in our guest service scores 
throughout the season. 
 
This season we produced 25-percent more machine-made 
snow than we budgeted due to unforeseen weather events.  
On Tuesday, March 21 we turned off the last snowmaking 
gun of the season, rolled up the hoses and officially began the 
first full day of spring confident that we will continue to pro-
vide an outstanding skiing and riding experience right 
through spring.  
 
Coming off the heels of a very successful Sprint U.S. Free-
style Championships, we look forward to spring and a jam-
packed events schedule that includes the 26th Annual Bear 
Mountain Mogul Challenge April 1-2; Spring Loaded, April 
8-9; Sunshine Daydream Festival, April 15; Annual Pond 
Skimming, April 22; May 1 Fun Slalom, May 1; Killington 
Triathlon, May 13 we will once again wear the crown of the 

“King of Spring”  when it comes to skiing and riding in North 
America. 
 
Ski Magazine has chosen Killington Resort as one of the top 
eight “Late Season Secrets”  in the March/April 2006 issue, 
crediting our snowmaking efforts throughout the season and our 
spring events schedule as one of the many reasons to visit this 
spring. 
 
This summer we look forward to the opening of the Killington 
Golf Club and a new spa at the Killington Grand Resort Hotel. 
In addition, plans continue for the Killington Resort Village 
development and many on-mountain capital improvement pro-
jects that will continue to position Killington as a market leader 
in snowmaking, grooming and guest services. 
  
We hope that you will be able to join us for what is stacking up 
to be a great spring with longer, warmer days, fantastic snow 
conditions and all the great events that make Killington the 
“King of Spring!”  
 
 
Sincerely, 
 
Allen Wilson 
President and Managing Director 
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Average Condo Sales Price

Condo sales price averages have risen sharply in the past two years due to 
the new construction at Winterberry, Top Ridge and The Lodges at Kil-
lington which has higher prices than older existing units.  
 
New homes on the market above the one million dollar amount has 
caused the average list price of homes at Killington to look like they have 
increased more significantly than they really are.  The average list price 
for a home under one million is $513,950. As these charts indicate, over-
all, real estate at Killington has been a very good investment. 

Based on information from the Northern New England Real Estate Network, Vermont Real Estate Information Network and  Town Property Transfer Reports for the period January 
2000 thru March 2006 for the towns of Killington, Mendon and Pittsfield  
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WHY CENTURY 21® CONTINUES TO BE THE MOST RECOGNIZED NAME IN REAL ESTATE….. 
Customized Marketing System 

Each  office is independently owned and operated. �  2006 Century 21 Real Estate Corporation. ® and SM are licensed trademarks to  
Century 21 Real Estate Corporation. Equal Housing Opportunity. If your property is currently listed with a real estate broker, please disregard this letter. 

Together, we will create an unparalleled op-
portunity to distinguish your home or condo 
in this competitive marketplace.  

· We dedicate ourselves to making the proc-
ess of selling your home as easy and suc-
cessful as possible. 

· Hold your best interests in the highest re-
gard. 

· Understand your needs.  
· Respect you and your time. 
· Use our base of experience, knowledge, 

tools and most up-to-date training to best 
serve you. 

· Act as a guide to help you make the most 
informed decisions. 

 
*Points taken from the CENTURY 21® Seller 
Service Pledge 

The CENTURY 21® Cus-
tomized Marketing System 
has marketing tools to as-
sist  you in selling  your 
vacation home or condo.  
 
Call one of our associates 
to find out how we can 
market your property.  


